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About the Author 
My name is Yuwanda Black and I'm a freelance writer, author and web 
entrepreneur.  
 
 
My Businesses  
 
New Media Words (http://NewMediaWords.biz) is my SEO writing 
company. I also publish http://InkwellEditorial.com, the #1 site on the 

web for info on how to start a successful freelance writing career.  
 
 
Some of My Niche Websites 
 
I publish several niche websites: one for SEO writers (http://SeoWritingJobs.com); and one 
focusing on home foreclosures (http://ForeclosureBusinessNews.com), among a few others. 
 
 
Published Author  
 
As of this update, I have published over 50 e-books on freelance writing and small business 
topics (http://ow.ly/5ASmc), and two freelance writing e-courses; one on general freelance 
writing and the other on SEO writing. I’ve also authored hundreds of articles on freelance 
writing, internet marketing and general small business issues.  
 
 
My Professional Background/Credentials  
 
I have been in publishing since 1987. I owned/operated Inkwell Editorial, an editorial staffing 
and recruiting agency in New York City from 1996-2004. I repositioned the business as an 
online information portal for (primarily) freelance writers in Dec 2004.  
 
A long-time, serial entrepreneur, I have been featured in numerous magazines, newspapers and 
online outlets, eg: Entrepreneur.com's small business magazine Be Your Own Boss 
(http://tinyurl.com/m85p97); and The Wall Street Journal's RealEstateJournal.com. I also wrote 
and self-syndicated a small business column, which appeared in six newspapers across the U.S. 
between 2002 and 2004. 
 
 
Education  
 
I have an AA in English, a BA in Sociology and completed one year of course study towards an 
MA in Criminal Justice at John Jay College of Criminal Justice in New York. 
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INTRODUCTION 
 
I’ve been a freelance writer since 1993. Freelancing has allowed me to achieve some major 
dreams, ie, having more time to pursue recreational activities (marathon training); not having to 
worry about losing a job; and the biggest one – living abroad.  
 
A U.S. citizen, I’ve always had the travel bug. My first trip abroad was to the Caribbean when I 
was 18. And although I lived in Florida at the time and the Bahamas wasn’t that far away, I fell 
in love with seeing how different cultures lived. 
 
Since then, I’ve been to quite a few countries – England, Spain, Argentina, Sweden and Canada, 
to name a few – but nowhere near as many as I want to visit. I’d love to see a couple of hundred 
more! 
 
 
Living Abroad: A Dream Come True 
 
In 2010, I moved to Jamaica (Negril) part-time. At first, it was just going to be for a year. Now, I 
know this will be a permanent arrangement. I’ll always go back and forth – namely because one 
of my sisters plans to retire there. And as we’re very close, I knew I’d be back and forth a lot.  
 
Nowadays, I split my time between Jamaica and Atlanta, where I own a home. 
 
It’s a nice life – one that freelancing has made possible because I can work from anywhere. And 
make no mistake -- I do put in long hours. But again, it’s so worth it. 
 
 
My Freelance Life: The Beginning 
 
Now, back to my foray into freelancing . . .  
 
Between 1993 and now, I’ve owned several businesses and held some full- and part-time jobs as 
well. But since 2007, I’ve earned my living completely online.  
 
As the webmaster of InkwellEditorial.com, a popular freelance writing website, I receive 
questions all the time about how to transition from working a job to being a full-time freelancer.  

I talk about this in the ebook, How to Know When You’re Ready to Quit Your Job to Freelance 

Fulltime: 6 Signs It’s Time and How to Go About It  (http://bit.ly/jtGo4b). In it I detail how and 
why I made the leap, and outline what to do when you get ready to do so as well. 

In this ebook, I’m going to detail exactly how I make my living online.  
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I’m also going to explain why I do what I do to give you an idea of what it takes – in my opinion 
and experience – to succeed as an online entrepreneur. 

Finally, I’ll detail my failures and stumbling blocks – which in my opinion are even more 
important than the successes themselves. The reason is, you’re going to make mistakes in the 
quest for success – especially when you’re trying to make money online. 

BUT . . . you don’t have to make the same ones I (and others) have made.  

By learning from me and others, you can achieve freelance / online success that much sooner. 

So without further ado, let’s get started. 
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PART I: HOW I MAKE MONEY ONLINE  
 
I have four income streams. One of the things I’ve learned as a freelancer / internet entrepreneur 
is that it’s easier to make good money online when you diversify. Following is a breakdown of 
my revenue streams. 
 
 
My Revenue Streams  
 
They are: (i) freelance writing for clients; (ii) ebook writing and publishing; (iii) developing and 
teaching freelance writing courses and seminars (online and off); and (iv) affiliate/internet 
marketing. 
 
 
Percentage I Earn from Each Revenue Stream 
 
This has changed in the last few years as I’ve gotten more into writing and selling my own 
ebooks and internet/affiliate marketing, and am doing less writing for clients. 
 
In 2012, following was my breakdown: I earned the most from selling my own ebooks and 
classes. This was about 60% of my income; internet/affiliate marketing was about 25% and 
client projects were about 15%.  
 
In 2013, as of this update, following is how it shakes out: I still earn the most from selling my 
own ebooks and classes. This is still about 60% of my income; classes/seminars are 
approximately 5-10%; internet/affiliate marketing has dipped to around 15%; and client projects 
make up the other 15% to 20%.  
 
I still plan to phase out writing for clients over the next three to five years and just focus on my 
other income streams (primarily self-publishing and seminars/classes). 
 
In the next four sections, we’re going to cover how I got into, and continue to develop, my 
income streams. 
 
  



 
 

Living the Freelance Life! 
How I Live Internationally and Have Earned a Living Completely Online Since 2007 & You Can Too 

©2011; Latest Update: 2013 Yuwanda Black. All rights reserved.  An http://InkwellEditorial.com Publication. 

 

 
Page 10 

PART II: FREELANCE WRITING 
 
I worked in publishing in New York City for 10 years 
-- from 1987-1997. My sister and I (whom I 
eventually went into business with) worked at the 
same company.  
 
In fact, she got me the job at the publishing firm 
when we were both in college in the city. 
 
Our employer was our firm’s first client. They 
outsourced different types of editorial projects to us, 
ie: 
 
Word processing; 

 
Coding (SGML, WANG (old-school, I know)); and  

 
Proofreading primarily.  

 
Note that there were no editing or writing projects. These came later from other clients. Once we 
left our employer and got an official office space – which meant business expenses -- of course, 
we couldn’t just depend on them for work (even though they gave us plenty – over $60,000 
worth of work the first year). 
 
We advertised and started getting other clients. This is when we started landing all types of 
editorial projects. We did resumes, cover letters, screenplays, theatre scripts, sales letters and 
editing, proofreading and writing – for many different types of clients. 
 
We landed major clients like Kaplan, Random House, McGraw Hill, The American Cancer 
Society – and many others. 
 
And, we went on to expand the business from just an editorial outsource firm, to a boutique 
(editorial) staffing agency. We ran the business together until 2000. That year, my sister sold me 
her half of the business and moved to Atlanta.  
 
I hired an assistant and continued to run the business and expand it, particularly the staffing 
division.  
 
But even through all of this, I kept landing side editorial projects (writing, editing and 
proofreading). Most came via referral, as I had a lot of contacts in the publishing world in the 
city. Unbeknownst to me, this would turn out to be a saving grace after 9/11. 
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How 9/11 Changed My Business . . . and the Direction of My Life 
 
As we were a boutique agency – specializing in editorial – we lost a lot of clients after 9/11. The 
advertising sector practically came to a halt after 9/11. Nobody was spending money on ads, 
media, publishing, etc.  
 
This meant no need for copy editors, proofreaders, writers, graphic designers, etc. – all the 
positions my company staffed and the type of outsource projects we handled. Luckily, as I 
mentioned above, I had continued to do freelance writing and editing work. So even though 
things came practically to a standstill after 9/11, I managed to get by. 
 
Like many companies, my little firm (Inkwell Editorial) struggled mightily – for almost two 
years -- after 9/11. Because I was a small company though, I was able to make some moves that 
kept me from going under. 
 
The main thing I did was move the business from an office into my home. This cut out two of 
my biggest expenses – office rent and an assistant (unfortunately, I had to let her go). 
 
This was a seamless process because at that time, the bulk of our business was staffing. So, there 
was really no need for an office space because most of it was done virtually. I set aside one day a 
week where I would hold “open house” for applicants – at a rented office space – to meet 
prospects face to face.  
 
Usually 10-20 applicants showed up, so I always had plenty of “interviewed” talent on hand to 
staff assignments with.  
 
Again, through it all, I was taking on side projects as a writer, editor, proofreader and word 
processor. When the staffing portion of the business came to a halt after 9/11, this is basically 
how I made my living. 
 
And, I discovered that I enjoyed it much more than staffing. I made a lot more money staffing 
positions (a lot more!), but I didn’t enjoy the recruiting process. And, once I got my “autonomy,” 
I liked it. What I mean by getting my autonomy is not having to deal with temps and clients, eg: 
 

Having to staff last-minute requests;  
 
Having to replace a temp because one didn’t work out; 
 
Having to negotiate salaries for temp and full-time employees (I had to do this twice 
usually – once with the temp, then again with the client); 
 
Complying with state/federal laws as far as insurance and other laws as it relates to 
having employees; 
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Last-minute phone calls from temps who can’t show up and/or those who quit just before 
a $6,000 fee is to be paid my firm;  
 
Frantic freelancers calling wanting to know when I was going to find them another 
assignment because they were desperate for work; 
 
Etc. 
 

Although the money was very good (very!), it was stressful at times, especially when I compared 
it to my side projects. 
 
With my freelance writing, editing, proofreading and word processing projects, usually a client 
would give me an assignment and a deadline – and I was free to get it done on my own time. No 
incessant calls, insurance requirements, reference checks, etc. 
 
And when they paid, all the money came to me!  
 
 
How I Became “Just” a Freelance Writer 
 
After 9/11, I think a lot of people – especially those who lived/worked so close to such 
destruction – took hard looks at their lives and made life-changing decisions. 
 
I was one of them. 
 
I didn’t want the stress any more. 
 
I could smell the smoke from the planes that hit the World Trade Center in my apartment, which 
was over two miles uptown from Ground Zero. My then-husband and I had to be down at 
immigration that November for paperwork (he was a non-U.S. citizen), and of course we saw the 
big hole that was Ground Zero. 
 
I think the whole city was in shock for at least a couple years after because Ground Zero is just 
such a big reminder. New York City is only about 13 miles long and 6.5 miles wide, so even 
though there are approximately 8 million people on the island of Manhattan, it’s a “small” 
community from a geographic perspective. 
 
With all of that being said, even though my company was starting to thrive again in late 
2003/early 2004, I was ready to make a move. 
 
My personal life had shifted (from married to single) and I longed to be close to family again. 
All of my family – all of them – were in the southern part of the U.S., where I was born and 
raised. 
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So in 2004, I closed Inkwell Editorial as an offline business, bought a house and moved to 
Atlanta (where one of my sisters lived and the other was not far away). My stepfather, uncles, 
aunts and cousins were all within about a 600-mile radius again. That hadn’t happened for over 
two decades. 
 
So it was nice – road trips to see family; being able to go outside in my “yard”; mowing the grass 
(which is something I actually love to do); no blaring sirens (I lived in Times Square in New 
York City and sirens were part of my daily and nightly existence); etc. 
 
While I missed the city with a passion (I was a New Yorker in another life, I just know it!), it was 
good to feel grass under my feet again. I’m a country girl at heart (born in Florida and raised in 
the country in Alabama and Georgia) and love, love, love to be outside. 
 
I settled down to decorating my new Atlanta home and became an “uncity,” suburban girl. 
 
I basically took a break from officially working for about two years, taking on occasional 
projects, but not actively seeking any work. I lived almost completely off my savings.  
 
While it’s not the smartest move I’ve ever made from a financial perspective, personally, I 
wouldn’t trade that time for anything. Looking back, I think I was burned out from the previous 
five to six years – personally, emotionally and professionally. 
 
 
My Last Full-Time Job: Why I Vowed I’d Never Work for Someone Else Again 
 
But as I started to run out of money, I knew I needed to do something. So, I started to take on 
more writing projects. In 2006, with a big mortgage staring me in the face every month, an 
opportunity landed in my lap that I couldn’t pass up.  
 
Even though I hadn’t worked for a company as a full-time employee since 1997, I took a full-
time job as a Regional Director of Staffing for a staffing agency.  
 
I took the job for two reasons: (i) it paid very well (with all the corporate perks -- company credit 
card, travel allowance, salary + commission, benefits, etc.); and (ii) it gave me plenty of time to 
still do freelance writing on the side. 
 
You see, my bosses were in Texas and I was in Atlanta. My job was to start up a staffing division 
for this firm, which was expanding all over the country. So it was like I was still my own boss 
because I didn’t have a boss hovering over me day in and day out.  
 
My bosses would fly in from Texas every couple of months – usually when we made a new hire. 
I flew out to Texas a couple of times. But, that was about it. It was a fun gig! 
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When the foreclosure crisis started in the fall of 2007, however, the economic fallout hit parts of 
the southeast (Atlanta) particularly hard. So the company closed up some offices around the 
country, and my branch was one of them.  
 
I vowed after this that I’d never work for anyone else again. And, it had nothing to do with the 
job or my bosses – they were all great. 
 
But, what I learned from that is that I’m just not an “employee.” I always wanted to be doing my 
own thing. Even when I was building that branch office, something inside me was saying, “You 
should be doing this for yourself.” But, I didn’t want to start a staffing company again.  
 
What I wanted was to be putting the energy I was devoting every day to my job to doing my own 
thing.  This was freelance writing.  
 
 
How I Became a Full-time Freelance Writer 
 
After I was downsized out of this last job, I vowed to do everything in my power to never have 
to work for someone else again. And, the main reason I did was because – as far as jobs go – this 
one couldn’t have been more ideal for me, an entrepreneur at heart. 
 
I knew that if I couldn’t be satisfied in this job – one where I had all the perks and freedoms 
anyone could ask for – that no job would ever suit me. I’m cut out to do my own thing. 
 
Now all I had to do was make it happen. And since 2007, I have.  
 
Luckily I discovered SEO writing, which not only catapulted my freelance writing career to the 
next level, it allowed me to create other income streams (mainly affiliate/internet marketing and 
ebook writing). This is because SEO writing taught me the intricacies of marketing online. This 
opened up a whole new world – and I haven’t looked back since.  
 
Note: Learn the four ways knowing how to write SEO copy allow you to make money online at 
http://bit.ly/3uMhpE.  
 
While it’s been a lot of hard work and downright teeth-baring preservation at times, I don’t 
regret a second of it. 
 
 
Freelancing / Internet Marketing: A Recession-Proof Career 
 
Making a living online is recession proof – if you know how to market on the web and diversify 
your income streams. These days, I never worry about “if” I will have to find a job again, like I 
did early on in my freelance writing career.  
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Now, I “know” I won’t have to because I know how to make money online. 
 
While it may take two hours some days and 12 hours other days to earn my “income quota,” (I 
have a set amount I strive to earn every day), I feel secure in my career because I have the skills I 
need to make money online under my own steam. 
 
 
Travel (and Other) Dreams Coming True 
 
I’ve carved out a nice little life for myself – and I wouldn’t trade what I do (most days) for 
anything in the world.  
 
I’ve always loved to travel and one of my dreams was to live in a foreign country for a year. As I 
wrote in the Introduction, in 2010, that dream came true. I made the move to Jamaica – part-
time, but permanently part time. 
 
I go to Jamaica for two to three months at a time, and come back to the states for a few months at 
a time.  
 
Another one of my dreams is to transition from writing for clients to writing for myself full-time.  
This is the next major milestone I’ll strive for. Hopefully, in three to five years, that transition 
will be complete. 
 
In 2011, I published 50 ebooks on Amazon. You can read about my travails in accomplishing 
this goal at http://bit.ly/giukBd. 
 
I’m also saving more for retirement, running more marathons which was another life goal (I’ve 
completed 9 as of December 2012) and planning to travel even more in the next few years. 
 
The point I’m trying to get across is . . . my dreams are coming true.  
 
 
Major Mistake I Made as a Freelance Writer 
 
While I’m well on the way to achieving my dreams, following is one thing I wish I’d done that 
would have gotten me to this point that much sooner. 
 

Embraced this “Career” Sooner 

 
I wished I’d have tuned into what I wanted out of life and embraced freelance writing as a full-
time career sooner.  
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I had the contacts and the know-how; I just didn’t get serious enough about it. If I had, I know I 
would have started to accomplish more of my dreams sooner. 
 
So the lesson here is to ask yourself a series of questions that can help you discover your ideal 
career that much sooner. Some of these questions are: 
 

What is it that I really want out of life? 
 
What is my “work” personality?  
 
How do I want my days to flow? 
 
Where do I want to be in a year, three years, five years? 

 
There are tons more questions to ask. In the freelance writing e-course (link below), we cover 
stuff like this to help you be successful as a freelance writer. This all plays a part in the career 
you choose. 
 

“Yes, I’m Sure I Want to be a Freelance Writer” 

 

If you know that freelance writing is a career you want to pursue, in Part I of Inkwell Editorial’s 
freelance writing e-course (http://bit.ly/hkm2qr), we help you think concretely about your life 
and how you want to live it – in minute detail. 

Laying all of this out in black and white, assessing where you are in each area and doing the 
research to find out the cost will force you to treat this (freelance writing) as a serious career. 
You’ll be more motivated to flesh out a concrete plan for success – and follow it.  

 
Takeaway Lessons from This Section 
 
Following are some takeaway lessons from this section. 
 
A Job Can Make You Lazy: This is one of the lessons I took away from my last full-time job. 
Why do I say this? Because when I was let go from my position, I didn’t have a ton of money in 
savings and all the other stuff experts tell you to have. What I did have was desire.  
 
I was determined to never work for someone else again. This meant I worked nights, weekends, 
evenings, holidays and almost all other times. I worked nonstop for almost two years – because I 
didn’t want to have to go out and get a job again. 
 
Even though I was working tons more than when I had a full-time job, I was so much more 
content because I knew I was building a business that would sustain me for the rest of my life.  
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If I’d even put in a quarter more of the effort I had while I STILL had a full-time salary, I could 
have been in much better shape financially. But, knowing I had a steady paycheck week in and 
week out (I got paid weekly, which was nice), made me a little lazy. 
 
At the time, of course, I didn’t look at it that way. After all, I was still freelancing while working 
a full-time job. But, I realized after I was downsized and didn’t have a paycheck to rely on just 
how many more hours I could have put in – the hours that I did put in when I made up my mind 
not to seek another full-time job. 
 
The bottom line is, there are enough hours in the day – even if you work a full-time job. You 
just have to make up in your mind to get up off your kister and use them!  
 
Will it be easy? No. 
 
Will you be tired a lot of the time? Yes. 
 
Is it worth it? Abso-frigging-lutely! 
 
As I said, I wouldn’t trade my globe-trotting, work-from-anywhere-I please, living-in-the-tropics 
lifestyle for anything. 
 
But, I never would have gotten here had I not buckled down and worked tirelessly. 
 
Being a Small Business Can Be a Blessing: One of the advantages of remaining small is that 
you can change on a dime to fit with what the economy is doing.  
 
A perfect example of this is moving my business to my home after the 9/11 attacks. This cut out 
two of my largest business expenses (office rent and a secretary), which allowed me to keep my 
business afloat when so many others failed -- especially large ones. 
 
Become a Saver: No matter what your salary is, always save some of it because you just never 
know when you’re going to need it.  
 
Ironically, I became a much more prolific saver once I started freelancing fulltime. Out of every 
project I get paid for, I put a certain percentage into savings. This way, when ole man Murphy 
(Murphy’s Law) comes a’calling, I’m prepared. And he always comes a’calling.  
 
One month, I spent almost $600 unexpectedly for a new laptop (it caught a virus that killed it) 
and to pay a tech guy to clean up my niche websites (a hacker got into two of them which meant 
they got flagged by Google). Without savings, I would have been up sh*t’s creek! 
 
Hope this insight helps (and inspires!). Now, let’s move on to one of my other income streams – 
developing and teaching on and offline classes. 
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PART III: WHY I STARTED TEACHING ON & OFFLINE CLASSES / SEMINARS 
 

This was a natural development that grew out of publishing a 
blog about freelance writing. 
 
I have developed and taught as many as four classes. As of this 
update (2013), I teach two. Both of them are on freelance 
writing.  
 
 
E-Classes on Freelance Writing 
 
One is a general class about the trade; it’s only offered online. 
Details of it can be found here: http://ow.ly/jj1eP.  
 

The other is an SEO writing class. It’s taught online and off (the first offline version was taught 
in Jamaica in April 2013). Details of it can be found here: http://ow.ly/jj1qX.  
 
 
E-Learning: It’s Here to Stay 
 
This is a revenue stream I plan to further develop, as e-learning is a mainstay now and many 
people just don’t have time to travel to classes. 
 
But for those who do, I will offer offline versions as well for the more technical subjects, eg, 
SEO writing. Eventually, my plan is to offer my classes and seminars in a few major cities, eg, 
New York, Miami, Chicago and Atlanta. 
 
 
More E-Classes Coming 
 
I have at least two more in the works, which will be offered starting in early 2014.  
 
One class/seminar will be about ebook writing / self-publishing. The other will detail how to 
create a mobile professional life so you can “work to live,” not “live to work.” Because there is a 
difference, you know? 
 
Now it’s time to talk about one of my favorite ways of making money online – writing and self-
publishing my own line of ebooks.  
 
It’s a lot of fun and the one that takes up most of my time these days. 
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PART IV:  HOW I STARTED WRITING AND SELLING EBOOKS ONLINE 
 
I wrote my first ebook in 2002 (I’ve erroneously said 
2004 for years). I was talking to my sister while we 
were working out one day, and she said: 
 
“You published your first ebook long before we gave up 
that office space in New York sis, so it had to be much 
earlier than that.” 
 
So I went back through some records and as near as I 
can tell, my first ebook was published sometime in 
2002.  
 
I long ago lost all the files on my old computer, and all 
I had was the updated version of my first ebook, which 

was done in 2004.  I think that’s why this year stuck in my mind as the year I first self-published. 
 
I say all this to say, my first ebook was entitled, How to Really Make a Living as an Editorial 

Freelancer, and again, it was published sometime in 2002. 
 
In the Preface section of that ebook, I explain why I wrote it, writing: 
 

In 2001, I started to receive a flood of inquiries about editorial freelancing. Accustomed 
to the occasional inquiry, the pace picked up and has yet to slow down as of this writing. 
What started the whole thing? 
 
The dot-com implosion, which began in 2000, put the media and publishing industries in 
trouble well before 9/11. Flipping back through job orders, I started to notice a greater-
than-usual decline in placements in the fourth quarter of 2000. The spring of 2001 was 
not much better. 
 
Then came 9/11. It took the industry almost five years, in my opinion, to return to its 
robust state.  
 
The impetus for this manual was the volume of inquiries I received about freelancing 
during those rough years (2001-2005), when many who were laid off sent out hundreds 
of resumes, getting no answers.  
 
Unemployment benefits expired and every week brought more layoffs, workers got 
desperate. This forced many to freelance to make ends meet. Hence, this e-book. 
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Note: This ebook gives insight into the traditional editorial market (eg, trade publishers, 
magazines). Web writing (eg, SEO) is a totally different animal altogether. This niche is covered 
in the ebook, How to Make $250+/Day Writing Simple, 500-word Articles, which can be found 
at http://inkwelleditorial.com/e11-excerpt.  
 
 
One Thing to Always Remember about Freelancing 
 
One thing I noticed while reading back through this material is how cyclical the economy is. In 
the summer of 2011, we were coming out of a recession in America; at least, according to 
economic experts.  
 
Many didn’t feel it though because it was still rough going for most every day citizens. 
 
The reason I mention this is because this is basically what was happening when I wrote that first 
ebook. I just wanted to point this out to underscore how things always get better. So, if you’re 
struggling, just know that it will get better. 
 
Now, back to why/how I started writing and selling ebooks. 
 
When I wrote my first ebook, I had no idea that I’d go on to write so many more. I was just 
trying to dispense helpful information as expediently as possible – while making a few bucks on 
the side. 
 
 
Why Sales of My First Ebooks Sucked  
 
I didn’t know anything about marketing online, SEO, landing pages and all the other stuff that 
goes into making money selling ebooks when I wrote my first one. In those early days, I was 
lucky to get a few sales a month. 
 
In 2005, I wrote my second ebook. And the same thing happened. I didn’t get very many sales, 
but I was starting to get a few more. 
 
I think it was in and around 2007-2008, after I’d written a few more ebooks that I started to take 
a hard look at ebook publishing -- as in, I started to think, “Hmm, I could really make a go of this 
self-publishing thing.” 
 
In 2008, I read an account of one ebook author who sold like $3,000 worth of a $12 ebook in a 
few days. It was in the same niche I published in (freelance writing). I’d never done that well, so 
I perused her site to see what she was doing differently. 
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Well, the one thing she offered that I didn’t was immediate downloads. Back then if you 
purchased an ebook from me, you had to order, then wait for me to send it to you via email. And  
even though I promised a 24-hour turnaround, it was obviously costing me sales. 
 
I signed up with e-Junkie.com (http://bit.ly/lVibcA) and sales immediately started to take off. I 
went from selling a few copies of my ebooks a month, to a few per week. It took me to the latter 
part of 2009 for sales to become consistent (ie, to start logging daily sales). 
 
Nowadays, it’s rare that I go even one day without getting an ebook sale. I can count on a certain 
dollar amount in ebook sales per month (mid-four figures). 
 
But this didn’t happen in a vacuum. I had to work at it. Following is how I got my ebook sales to 
become more consistent. 
 
 
6 Things I Did to Make My Ebook Sales More Consistent 
 
In and around the summer of 2009, I got serious about my ebook writing. Following are six 
things I did that stabilized my ebook sales.  
 
A. Develop a List of Titles to Write: One day, I sat down and brainstormed a list of titles I 
wanted to write. That initial list had 72 titles on it. It’s grown significantly since then because I 
constantly tweak it; adding new possibilities, and deleting those that I think won’t be good 
sellers. 
 
B. Create a Marketing Plan: I hashed out a marketing plan – some things that I do for every title 
published. I like to systemize things so that it runs like a factory, eg, set up a writing schedule, 
create a marketing plan; work it; then move on to the next title. 
 
C. Create Affiliate Programs: When I signed up with e-Junkie (http://bit.ly/lVibcA), one of the 
options they offered was setting up an affiliate marketing program. I took advantage of that. 
 
I have hundreds of affiliates; as of this update, exactly 683 – just on e-Junkie. I have more from 
Clickbank and I’m sure there are others I have no idea about. While the vast majority of them 
don’t make any sales, just having my product listed on their site, their blog, in their newsletter, 
etc., introduces my ebooks to their audiences.  
 
FYI, this is very common. Most affiliates won’t make any sales -- none. But, all you need are a 
few rock-stars. One day, I had an affiliate sell close to $1,200 worth of my ebooks. Of course, 
half of that came to me. 
 
Get the details of Inkwell Editorial’s affiliate program at http://inkwelleditorial.com/affiliate-
program.  
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Another affiliate outlet I use is Clickbank. I only have one ebook listed there (need to find time 
to add a few more). Even with just one title there, I can count on a certain number of sales per 
month from this site as well. 
 
One theme I hope you see developing here is what I call “sales pockets.” It’s rare to get a 
tsunami of sales from one source – unless you’re a big-name author. 
 
As a self-publisher though, if you can log a few sales from your site, a few sales from affiliate 
sites, a few sales from social media, etc. – at the end of the month, it adds up to is a nice living. 
 
D. Develop Offshoot Products: As a result of selling ebooks, ideas for e-classes presented 
themselves. Where possible, I ran with them. As I said in the last section, I’ve had as many as 
four e-classes at one time. Today, it’s down to two.  These are developed as a direct result of my 
ebook writing.  
 
For example, take the article marketing bootcamp (http://bit.ly/fCGE0q) and ebook writing 
workshops (http://bit.ly/haqbRp). Many wrote in asking me how to get sales after writing and/or 
how to actually write an ebook.  
 
By the middle of 2009, I’d written close to 20 ebooks and had my little formula down pat. In 
order to prove that it wasn’t nearly as difficult as many thought, I invited many to write with me. 
 
This led to the first ebook writing tournament, in October 2010. Not only did quite a few 
participants finish ebooks, they made sales immediately too. One author sold 12 ebooks in less 
than 24 hours! Read the particulars of that first tournament at http://bit.ly/cgZy7I.  
 
This first ebook writing tournament (which was supposed to be a one-time thing), became a 
formal class.  
 
As I use article marketing almost exclusively to promote my ebooks, this was a natural offshoot 
of the ebook writing class. Hence, the article marketing bootcamp was developed. 
 
I no longer offer the article marketing and ebook writing classes, but do offer the following: (i) 
an SEO Copywriting Training class (http://bit.ly/3uMhpE); and (ii) a general freelance writing 
class (http://ow.ly/bkwNI).  
 
The ecourses boost ebook sales, and vice versa. It’s a symbiotic relationship. 
 
E. Expand Distribution: In December 2010, I uploaded my first ebook to Amazon. In March 
2012, I started selling on Barnes & Noble.  
 
These sites are worldwide; hence, they reach a much wider audience than my website (my 
primary mode of distribution) ever could.  
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As of this writing, I have 50 titles on Amazon and 21 on Barnes & Noble. And I continue to add 
more; I plan on doing so for as long as I can write. So in the not-too-distant future, when you 
click on my name on Amazon (http://amzn.to/me2fZ2), you’ll see hundreds of products there. 
 
Moving forward, I also plan to publish via Smashwords, CreateSpace, etc. The more outlets you 
publish via, the more sales you can ostensibly make.  
 
While marketing will always be the hardest part of publishing (not writing, as many think), the 
beautiful thing about writing a book is once it’s written, all you have to do is distribute it to 
increase your income. See how the possibilities of writing and self-publishing are endless? 
 
F. Schedule Writing Time: Time again, I’ve got off track with my ebook writing when I was 
trying to publish 50 titles in 2011.  
 
I talked about this in the 6/10/2011 post on InkwellEditorial.com, writing: 
 

I decided to start this online journal about my goal to write and have published 50 
ebooks on Amazon by December 31, 2011 because, quite frankly, I’m way behind 
schedule and I need a kick in the pants. And, there’s nothing like declaring your goals 
publicly – especially your lumps along the way (ie, your failures) – to keep you on track. 

 
Even though I’m more productive in the evenings (between 4 pm and 7pm) and hate to write in 
the mornings, what I decided to do was write first daily. Usually, I did my marketing first. But 
that inevitably led to other things, eg, answering emails, formulating new marketing campaigns, 
tracking sales from previous marketing efforts, etc. 
 
So starting that very next week, I decided to devote the first three hours of my day to writing. 
What I found was, I usually had to stop myself in order to complete other tasks. But at least the 
most important thing was done – my writing. 
 
In order to keep my ebook sales income consistent – and grow it – I knew I was going to have to 
make a drastic change. And this was hard for me, because I’m a big believer in marketing first. 
But, reaching this ebook writing goal was important to me as well – so I learned a lesson during 
this time.  
 
For me, the lesson was to do what I put the most importance on first each day. Yes, marketing is 
important. And if you’re an avid reader of my blog, website, ebooks, etc., you know how much I 
believe this. But part of being a successful entrepreneur is to change what’s not working. 
 
And, leaving my ebook writing until the end of the day, or trying to find one day during the week 
to do it, or putting in hours on the weekend, just wasn’t cutting it for me. So I had to change it. 
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The funny thing is, once I changed it, other things fell into place. Because I KNOW how 
important marketing is, I find time to do that no matter what, unlike with my ebook writing. I 
would put that off thinking, “Well, I can make that time up tomorrow.” 
 
Only, I realized that half the year was gone already and I was severely behind with my ebook 
writing and I wasn’t gonna make my goal if I didn’t make some drastic changes.  
 
Luckily, the change has worked. I not only got back on track, I feel better about myself because 
I’m not stressed about NOT making my goal. Hence, the days fly by faster, I feel more 
productive than ever and I wake up rarin’ to go every day. 
 
Ninety percent of any battle is mental. If you’re in the right frame of mind, you can lick almost 
any problem. This is what getting back on track with ebook writing did for me.  
 
A few final thoughts before we wrap up this section. 
 
 
The Role Technology Plays in Ebook Sales 
 
While many of us who work online take a lot of the technology we come into contact with for 
granted (eg, Kindle readers), the public at large tends to lag a few years behind.  
 
As of this writing, do you know that many people still don’t know what a blog is, how to upload 
video to a site and what Twitter is? If you’re a freelance writer, you’re probably shaking your 
head going, “Nah . . . really?!” because these things are an integral part of your daily existence. 
 
But, it’s true. Just query your friends and family. Ask them about social media, have they ever 
uploaded video to a site and if they blog. Even if they’re familiar with these concepts, it’s not an 
integral part of their lives. But, in time – like the adoption of the cell phone – it will become so 
for many.  
 
That’s why as an ebook writer/publisher, you must be patient and take the long-range view when 
it comes to sales. Because while e-readers like the Kindle have sold millions, what do you think 
is going to happen to ebook sales when they become as standard as the “can’t live without for 
many of us” cell phone?  
 
They’re going to explode! 
 
 
Why Ebook Sales Will Explode in the Coming Years 
 
As self-publishing becomes more accepted, it’s a very viable way to make a living online. In 
fact, I’m simply astounded that more freelance writers don’t jump on this bandwagon. 
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To me, it’s almost like throwing away a winning lottery ticket. For self-publishers who jump in 
early (eg, now), imagine what sales will be like if you continuously publish over the next 10, 15 
or 20 years. 
 
Not only do you build an audience and a brand – which all leads to more ebook sales – you build 
credibility, which comes via longevity. I can’t believe I’m been at it since 2002; that makes me 
practically a pioneer! Think this helps my publishing cred (credibility)? 
 
 
How Recognizing – and Capitalizing on Trends – Has Made Me a Lot of Money as an 
Ebook Writer 
 
Recognizing trends – and capitalizing on them -- has happened to me three times so far in my 
freelance career. All have led to great returns – but only because I acted. 
 
The first time capitalizing on a trend happened to me was when I discovered SEO writing in the 
fall of 2007. I knew practically nothing about it. But as I’d market for freelance writing gigs day 
in and day out, I kept running into ads for “article writers;” “SEO content providers;” “SEO 
copywriters;” etc. 
 
Once I checked into it, I knew it was going to be big. So I changed the entire focus of my 
freelance writing career by concentrating almost exclusively on SEO content. 
 
I wrote and self-published one of the first ebooks on how to become an SEO writer 
(http://InkwellEditorial.com/e11-excerpt); and the rest, as they say, is history. I became an 
instant “SEO writing guru” (the words of others, not me). That’s brought in a ton of ebook sales. 
And at $39.95 $44.95 (for single ebook) to $49.95 (bundled w/another ebook price) a pop, it’s a 
none-too-shabby living. 
 
As an aside, the whole story of why/how I got started as an SEO writer is in the SEO writing 
ebook. All of this happened because I spotted a trend (ie, the growing need for SEO content 
writers) and took action. 
 
JA Konrath, a mainstream published author who’s embraced self-publishing (more on him and 
his outrageous success below), underscores this point. He writes in his 6/8/2011 blog post: 
 

I got lucky. That's why I'm selling so well. Events played out which allowed me the 
perfect opportunity to exploit a new technology. Sure, hard work and talent play a part. 
But luck is the linchpin.  
 
If Amazon never invented the Kindle, I'd be writing sci-fi novels for $6k a pop, working 
two extra jobs to support my family. [Source: http://bit.ly/ktSHjv]  
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FYI, the other two times capitalizing on a trend has been fortuitous for me is when I started 
marketing a hot niche product in 2008 as an affiliate. I’ll talk about this more in the next section 
when I discuss my third income stream, which is affiliate/internet marketing. 
 
The third time the iron struck for me as far as acting on trends is what I’m telling you now – 
writing and self-publishing ebooks. 
 
 
Why Being a Self-Published Author Is Easier (and More Lucrative) Than Ever 
 
Being a self-published author is becoming more accepted. I wrote about this in the 12/22/2011 
post on InkwellEditorial.com entitled, Write and Sell Ebooks Online in 2011: 6 Reasons It’s 
Easier Than Ever to Make a Real Living as a Self-Publisher. For ease of reference, here’s the 
entire post: 
 

I write and sell ebooks online for a living. This year, over half of my income came from 
e-products (e-classes and ebooks) I created.  
 
I published my first ebook in 2004. To date, I’ve written and self-published 18, and plan 
to almost triple that number within the next year. And, anyone who wants to can do the 
same thing. Why/how? 
 
The Changes in E-Publishing: Why It’s a Good Thing 
 
Because what I call the “eSelf-Publishing” world has advanced a lot since I first entered 
it six years ago. 
 
One of the biggest changes to come along in a long time in the publishing industry has 
been the explosion of the popularity of e-readers like Amazon’s Kindle, Apple’s iPad and 
Barnes & Noble’s Nook, to name a few. These mobile reading devices have made 
reading on the go more popular than ever. And, this is only the beginning of this 
phenomenon. 
 
Furthermore, there are more places to distribute self-published ebooks than ever. 
 
Ebook Publishing: What E-Readers Means for Those Who Want to Write and Sell 
Ebooks Online 
 
In short, opportunity, opportunity, opportunity! One of the things I attribute my success 
as an SEO writer to is the ability to spot – and capitalize on – trends. 
 
I made money within the first week of entering this niche in freelance writing, wrote a 
best-selling ebook on how others  could duplicate my success as an SEO Copywriter, and 
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have become a go-to source for info on SEO copywriting. All of this happened because I 
was an early adopter – I spotted the trend, then took action to capitalize on it. 
 
Well, I believe that’s where we are now with ebook publishing. For those who are 
ambitious and hardworking enough, starting an online business writing and selling 
ebooks can be one of the most lucrative enterprises of the 21st century. 
 
Need more convincing? Read on. 
 
6 Reasons 2011 Is the Perfect Year to Write and Sell Ebooks Online 
 
The following changes highlight why there are more reasons than ever to write ebooks 
and self-publish them if it’s something you’ve been wanting to do. 
 
I. Ebooks Outselling Hardcovers: In July 2010, online bookseller Amazon.com 
reported sales of ebooks for its proprietary Kindle outnumbered sales of hardcover books 
for the first time ever during the second quarter of 2010, saying it sold 140 e-books for 
every 100 hardcover books, including hardcovers for which there was no digital edition. 
[Source: Wikipedia.com] 
 
II. Ebooks Getting Their Own Bestseller List: In an acknowledgment of the growing 
sales and influence of digital publishing, The New York Times said on Wednesday that it 
would publish e-book best-seller lists in fiction and nonfiction beginning early next year. 
[Source: Times Will Rank E-Book Best Sellers, 11/10/2010] 
 
III. Exploding Sales: U.S. consumers are projected to spend $1 billion in e-books this 
year, with sales surpassing $3 billion by 2015. [Source: “The New York Times” to 
Launch Bestseller Lists for E-Books, Mashable.com] 
 
IV. Free to Publish: When I first looked into publishing my ebooks on Amazon back in 
2007, having an ISBN number was a requirement. The cost to get one was somewhere in 
the $125-$150 range I believe. I put it on my “to do” list, but of course never got around 
to it. 
 
Now, it’s absolutely free to publish an ebook on Amazon. No ISBN number is required. 
This means no upfront expenses required to publish to a worldwide audience. 
How cool is that?! 
 
V. No Need for Traditional Publishers: Not only is it difficult to get picked up by a 
traditional publisher, they take the bulk of the profits . . . and as the author, you’re still 
responsible for doing most of the promotion (eg, book signings, trade shows, radio 
interviews, etc.). 
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How the Money Shakes Out with Traditional/Mainstream Publishers 
 
In traditional publishing, an author gets around 17% of a book’s cover price – yes that 
little (some even less). Usually, publishers get in the neighborhood of half and 
distributors get another 25-30%. So, it leaves you, the writer/author, with very little. 
 
And you still do the bulk of the work . . . and you wrote the darn thing! 
 
Not that publishers don’t work for their money. But you have to sell a helluva lot more 
books when you sign with a mainstream publisher than if you self-publish. 
 
One of my best-selling ebooks (the one on SEO writing linked to above) sells for $39.95. 
I use mostly free forms of advertising (article marketing and blogging), and pay just $15 
a month to e-Junkie.com, my digital download service provider (that’s for all of my 
ebooks). These are my “production costs.” 
 
That’s it. 
 
I keep all of the profits, which means that I don’t have to sell that many copies to make a 
very good living . . . which brings me to my last point. 
 
VI. You Can Make a Helluva Lot of Money Selling Ebooks: As I said in the beginning 
of this article, this year, more than 50% of my income came from ebook sales.  
 
And, that is consistently rising as I write with this in mind [FYI, this is writing with 
pullouts in mind, as we discussed in a previous section] and put out more titles (I have 32 
titles planned for release next year).  
 
When this is coupled with distributing via more outlets, eg, Amazon, Smashwords, 
Barnes & Noble, etc., I’m more excited than ever to be a self-published author; especially 
an “ebook” self-published author. 
 
What I hope you take from all of this is that if you want to write and sell ebooks online 
for a living, now has never been a better time to take the plunge! 

 
 
Self-Published Ebook Author Earning 6 Figures – Per Month 
 
Not only is being a self-published author easier and more lucrative than ever, it’s becoming the 
preferred way for many authors to operate. Proof? 
 
Just read JA Konrath’s blog. It’s at http://jakonrath.blogspot.com. He is a mainstream-published 
mystery/thriller author who has totally embraced self-publishing. In a January 2012 entry on his 
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blog – in a post simply titled $100,000 -- he tells how he earned that amount in just three weeks 
selling ebooks on Amazon. See the post at http://ow.ly/jj3qA.  
 
And, there are many more like him, eg, 26-year old Amanda Hocking, who’s a millionaire. Read 
more about her success at http://huff.to/fbDZG3. 
 
The great thing about ebook publishing is, you don’t have to sell anywhere near this much to 
make a decent living (although it would be nice!). My numbers are tiny; I sell on average of 4 to 
6 copies of my ebooks per day just from my site. Amazon sales add another couple of copies per 
day; affiliate sales a few more. 
 
In 2010, for the first time ever, I made over half my annual income from ebooks I wrote and self-
published. By the end of 2012, it was about 60%. 
 
Part of the reason is, the more titles I publish, the more sales inch up. 
 
 
The Secret to Selling Tons of Ebooks Online 
 
During the fall of 2010, I had a eureka moment about “how to build an ebook empire.”  I 
explained it in the October 21, 2010 post on InkwellEditorial.com, writing: 
 

As I was on my beach run this morning, a eureka idea came to me about making money 
selling ebooks. It’s something I’ve been kinda doing tangentially, but as it wasn’t a 
“formal formula” I was using, the profitability of it had escaped me. 
 
Make Money Selling Ebooks by Doing Less Work, but Making More Money 
 
What is it? Quite simply, making the work I do on one ebook turn into two to four 
ebooks.  This not only cuts down on the amount of writing I have to do to, it significantly 
ups my income. 
 
Spending less time writing ebooks and having more money rolling in at the same time? 
Now that’s what I’m talking about! Following is the formula I will use forever more as I 
write and publish more ebooks. 
 
Make Money Selling Ebooks: Turn 12 Ebooks into an Ebook Publishing Empire  
 
What if I told you that you could write a dozen ebooks, and turn them into 30 to 50 
e-products, all making you money day in and day out? The beautiful thing about 
ebook publishing and writing is that once the publication is finished, it can earn you 
money for years to come. 
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And, if you can literally double, triple or quadruple your output, without doubling, 
tripling or quadrupling your efforts – well, now THAT’S a winning formula. 
 
As the author of  somewhere around 18 ebooks to date, following is the formula I now 
“formally” follow. It’s at the forefront of my mind for every ebook I write. 
 
Pullouts: The Secret to Making Money Selling Ebooks 
 
A pullout is simply a chapter or portion of your ebook that you can sell as an individual 
product.  
 
For example, my most recent ebook, How to Write an Ebook in 3 Days, Market It & Start 
Getting Sales within a Week – Really! has four pullouts. These pullouts will sell 
anywhere from 99 cents to $9.95. The full ebook will sell for $19.95; the introductory 
price is $14.95 (for a very limited time). 
 
In a few of my other ebooks, I’ve done pullouts and based on the numbers from those, I 
see that about a third come back and purchase the original, whole product and/or another 
product. 
 
How Pullouts Can Increase Your Overall Ebook Sales 
 
So in essence, pullouts not only act as another income stream for you as an ebook 
publisher, they introduce people to your style of writing, acting as a sales tool.   

 
Access the full post, entitled, Make Money Selling Ebooks: How to Create Your Own Ebook 
Publishing Empire By Writing Just One Ebook Per Month, at http://bit.ly/cBAOxb. 
 
 
Want to Become a Successful Self-Publisher? A Surefire Formula for Making a Living as 
an Ebook Writer  
 
In my opinion, become a producer – as in, put out more than a few titles. Publish 5, 10 or 15 
titles a year. The more you write, the more you increase your chance of being discovered as an 
author – and having customers buy your other ebooks.  
 
Also, with a lot of titles out there, you only have to sell a few copies of each per day/month to 
make a nice living. 
 
Once I saw the possibilities of ebook publishing, I knew that this was my “final” career and that I 
would be an ebook writing fool! 
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Why Ebook Writing and Self-Publishing Is an Ideal “Freelance / Internet Entrepreneur” 
Lifestyle 
 
I’ve owned quite a few businesses and tried on more than a few careers in my time, but once I hit 
upon writing and self-publishing ebooks, I knew that this was my last career. I finally call myself 
“a writer” because that’s how I see myself now. 
 
Even though I’ve been a freelance writer since 1993, I never “felt” like a writer. I think it was 
because I was writing other people’s stuff (not that that makes you any less a writer; it was just 
my hang-up). 
 
But now, when people ask me what I do, I no longer say freelancer. I say, “I’m a writer.” Being 
a self-published author not only suits my working personality (I’ve always preferred to work 
alone), it also suits my lifestyle. 
 
An avid traveller, I can live, work and earn money anywhere there’s an internet connection. And, 
how much I earn is entirely up to me. I don’t have to depend on anyone else to earn because I 
can write and publish as many or as few titles as I want – on any subject that I want. I need no 
other skill set or equipment; just my brain, a computer and an internet connection. 
  
And remember, the more titles you put out, the more money you can ostensibly make. JA 
Konrath put it best in a June 2011 post on his blog above. He wrote: 
 

Remember that this [ebook writing/self-publishing] isn't a sprint. It's a marathon. Ebooks 
are forever. Forever is a long time for fans to discover a title. What's selling poorly now 

could be a hit in ten years. [emphasis added]  
 
When shelf-lives and shelf-space are infinite, all we can do is keep chugging away until 
we reach that critical mass/tipping point. 

 
 
Why I Don’t Worry about Individual Title (Ebook) Sales 
 
This is why I don’t worry about how many of each individual title I sell. Now I do keep an eye 
on sales, but I don’t fret if I only sell five copies of a new ebook one month. 
 
The titles I create are forever. Sure, some will become less relevant and I’ll have to update them, 
but I still sell copies of the first ebook I wrote back in 2002. It’s still relevant – especially for 
complete novices to freelance writing. 
 
So, while I may have to discount prices as time wears on and constantly update others, I keep 
adding to my library. In 10 years, who knows how many ebooks I’ll have published. 
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The more I publish, the more affiliates sign on, the more readers discover my titles, the more 
places I distribute – the more money I earn. And, this is the power of publishing profits –
especially when you own all the rights – which you do when you self-publish. 
 
 
The Only Regret I Have about My Career as an Ebook Writer/Seller 
 
Truly, my only regret in pursuing this career is that I didn’t do it sooner. But as my mother used 
to say, “Everything happens when it’s supposed to.” 
 
I probably never would have discovered this career had I taken a different road. Looking back, 
everything I’ve done led up to where I am now.  
 
First off, I developed a name for myself in the freelance writing world. This gave me credibility, 
so that when I did start writing and selling ebooks, it wasn’t as bumpy a road that a lot of self-
publishers travel. So, I wouldn’t change a thing. For me, there’s no better way to make a living. 
 
 
Takeaway Lessons from This Section 
 
Following are the takeaway lessons from this section. 
 
Offer Immediate Downloads: With sites like e-Junkie, this is easier than ever. Many ebook 
buyers are impulse buyers (especially if your product is priced right). And they expect to get 
their purchase right away. You’ll lose sales if you don’t offer this, and it’s not expensive.  
 
As of this update (March 2013) e-Junkie’s pricing model is a flat fee. You can upload 10 ebooks 
for only $5 per month. So no matter how many sales you make, you’re only charged one fee per 
month.  
 
I’ve been with them since 2008, and have had no problems, so I highly recommend them 
(http://bit.ly/lVibcA). 
 
Develop an ebook marketing plan: The sooner you do this, the more sales you’ll get. And, while 
it may still take you time to get sales (which depends on a host of factors), it’ll take you THAT 
MUCH longer without a marketing plan. Inkwell Editorial has several products that can help 
with this, ie: 
 
How to Write an Ebook in 3 Days, Market It & Start Getting Sales within a Week — Really! (IW-
19). By next week this time, you could have finished your first ebook and be well on your way to 
getting your first sale (http://bit.ly/eOtJER).  
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How to Market Your Ebook and Start Getting Sales Quickly (IW-19B). This is a pullout from 
How to Write an Ebook in 3 Days (ebook #IW-19 above). It is the marketing portion that 
discusses free and low-cost ways to market your ebook so that you start getting sales within a 
week (http://bit.ly/fpyf89).  
 
How to Make Sure Your Ebook Will Sell Before You Write It (IW-19C). This is a pullout from 
How to Write an Ebook in 3 Days (ebook #IW-19 above). It is the portion that discusses how to 
conduct research that will tell you — definitively — if your ebook will sell (http://bit.ly/gZOz0t). 
 
How to Price Your Ebook to Sell Quickly (IW-19D). This is a pullout from How to Write an 
Ebook in 3 Days (ebook #IW-19 above). It is the section that discusses how to price your ebook 
right so you get sales right out of the gate (http://bit.ly/mb1WT9). 
 
Carve Out a Writing Schedule: If you don’t, your ebook writing plans will become a “one day 
I’ll get to it” dream, instead of an income-producing reality – as my situation totally highlights. 
 
FYI, here’s an easy way to make money selling all of the ebooks I’ve written online: 
http://aweber.com/t/DC4J0. 

That completes the ebook writing section. Now another one of my income streams – 
affiliate/internet marketing. 
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PART V: HOW I BECAME AN INTERNET / AFFILIATE MARKETER 
 
I started dabbling in affiliate marketing in 2007, just 
recommending products and services I was already 
using. 
 
I didn’t know what the heck I was doing and not 
surprisingly, I made almost no money from it.  
 
 
$900 in 1 Day in Affiliate Sales! 
 
That all changed in 2009. I hit upon a hot niche and 
one day, made $900 in affiliate sales. Seeing the 
potential, I was hooked!  

 
Since then, I’ve sold thousands of dollars’ worth of affiliate products. I write a newsletter for 
internet marketing novices and the first post I did in September 2010, I stated my affiliate 
earnings from January 2009 to September 2010.  I wrote the following. 
 
 
Almost $85,000 in Affiliate Earnings! 
 

My Affiliate Earnings  

Since January of 2009, I've made exactly $84,358.24 in affiliate sales (see graphic 
below). This doesn't include earnings from all of my products and of course, no earnings 
from my freelance writing clients. This is just in affiliate and internet marketing sales.  
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Now, I do this only part-time, as the greatest amount of my time is spent on client 
projects. These part-time earnings equate to full-time salaries for many. And this is why 
I'm so anxious to transition to affiliate and internet marketing full time. I simply can't 
wait to be able to pour 8 or 10 hours a day, 5 days a week into this!  

 
How I Select Which Affiliate Products to Promote 
 
I tend to promote products I use. It makes it easier to write about them convincingly, and I can 
honestly relay what I like (and don’t like) about it. People can sense when you’re lying and/or 
are just regurgitating some sales mumbo-jumbo a product creator has put together. 
 
In fact, I hate it when I go to do research on a product I’m thinking about buying and/or 
promoting and I have to get past all of the affiliate “reviews,” which are nothing more than sales 
language taken from the product creator’s site. 
 
Usually, on about the fourth or fifth page of Google, I get to some first-hand, useful info.  
 
 
How to Make More Affiliate Sales 
 
FYI, this is a great way to stand out when you’re promoting an affiliate product – purchase it and 
write a real review. See my “review” of HostGator, the web hosting company I promote and use: 
http://bit.ly/jOtiNR.  
 
If you don’t want to purchase the product, tell a story about why you were drawn to it. It’ll be 
different from what 99% of other affiliates are doing – and can tip the “buy now” balance in your 
favor. 
 
Now for some of the most important affiliate products I promote. The reason I say these are 
important is because they’re all integral to helping me run my business on a daily basis. 
 
 
Affiliate Services/Programs I Actively Use and Promote 
 
HostGator (http://bit.ly/aGk44g): Web hosting provider 
 
AWeber.com (http://bit.ly/aWkstE): List building/newsletter distribution provider  
 
E-junkie.com (http://bit.ly/lVibcA): Auto download service for ebooks 
 
There are quite a few others, but these are the ones I use all the time. 
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The more I learn about internet marketing, the better I’m getting at sales. In spite of my 
successes though, I still consider myself somewhat of a newbie. Following are some reasons 
why. 
 
 
4 Reasons I Still Consider Myself a Newbie When It Comes to Affiliate Marketing 
 
There are more reasons, but the following are the most important.  
 
I. My Initial Success Grew Out of Dumb, Blind Luck: Even though I’ve done pretty well as 
an internet marketer by most standards, I’d be less than honest if I didn’t say that a lot of it has 
been luck. 
 
I was able to promote a hot product (an ebook on foreclosure cleaning written by my sister) just 
at the time the foreclosure crisis hit.  
 
And, I was her only authorized affiliate. This meant less competition for sales. Even though 
plenty of other ebooks about foreclosure cleaning cropped up, my sister was one of the first ones 
to write an ebook like this (at my urging). To this day, she remains a leading authority in that 
niche. 
 
We went on to co-write a few ebooks in that niche; and she wrote more on her own in that sector. 
Every ebook she writes, I promote and profit from. And, I remain her only affiliate. 
 
All of this made my initial, intentional foray into affiliate marketing extremely successful. And, 
I’m well aware that this doesn’t happen often. 
 
So even though I learned a ton and made (continue to make) good money, I know that lightning 
like this is unlikely to strike again. I have to learn how to repeat this success without “everything 
going right.” 
 
II. My List Is Still Small: One thing you’ll hear almost every super-successful internet marketer 
tout is the power of their list. As in, their subscriber list(s). 
 
While even small lists can pull well, successful internet marketers have tens of thousands (some 
have hundreds of thousands) of subscribers on their list. So when they send out a newsletter 
touting a new product (or one that’s not even promoting a specific product), they get a stampede 
of traffic back to their site.  
 
Imagine if you were offering a $19.95 product for sale and you sent a newsletter out to 100,000 
people and only a ½ percent (one half of 1%) bought. That’s almost $10,000 right there! [500 
people x $19.95 = $9,975] 
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THIS is how the big boys -- the super-successful internet marketers – make money.  
 
My list is much smaller – about 7,000. I do pretty well even with a list this small. But I know that 
in order to increase my earnings and to get them to be more consistent, I’m going to have to 
really work at growing my subscriber lists over the next few years. 
 
FYI, here’s a great article written by a trusted internet marketer (I’ve been reading his stuff for 
years) on How to Build an Internet Marketing List of Over 100,000 (http://bit.ly/kunyaz). 
 
III. I Haven’t Formalized a Plan for It: The third reason I still consider myself somewhat of an 
internet marketing novice is that I don’t have a formalized “plan of attack” like I do with my 
other income streams. 
 
I dibble and dabble here and there, but I don’t have a structured, go-to plan of action like I do 
with my ebook writing, for example. 
 
I have a system in place for ebooks I write, eg, how many pages it will be, how long it will take 
me to write it, how to start promoting it, etc. With internet marketing, I’m still a bit scattered.  
 
IV. My Income Is Not Where I Want It to Be: This is because of the reason just above. One 
thing I’ve learned as an entrepreneur is that “if you fail to plan, you plan to fail.” It’s an old 
idiomatic expression, but very, very true. 
 
I didn’t start making real money selling ebooks until I formulated a plan (a system, if you will) 
of producing ebooks – one I stuck (stick) to.  
 
Because I’m focused on writing and promoting my ebooks. I want to start earning 5 figures per 
month – ie, at least $10,000 – in ebook sales. This is going to take some time – I figure another 
three to four years.  
 
See how important planning is to accomplishing anything? 
 
 
Quitting Affiliate Marketing? 
 
At the beginning of 2013, I decided to focus my energies on my projects – because I see the 
revenue growing. Also, it’s just easier to promote my own products and services – because I 
know them so well, have experience in these niches and am passionate about them. 
 
Hence, other than the affiliate products I already promote, I won’t be actively seeking out others. 
I may someday get back into affiliate marketing on a more consistent basis, but for right now, I 
don’t see trying to grow this income stream any time soon. 
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Another Online Income Stream I May Develop More in a Few Years 
 
Private ad sales on my niche websites. 
 
To date, I’ve focused most of my efforts on affiliate sales. But three of my web properties (aka 
virtual real estate) are primed for accepting ads from individuals/businesses -- aka private ad 
sales. 
 
These sites are InkwellEditorial.com, SeoWritingJobs.com and another niche site that I won’t 
mention here because I don’t want tons of competition. Can’t spill all my secrets!☺ 
 
In May 2011, I started officially accepting ads on InkwellEditorial.com. As of this update, ad 
sales are still slow, but I don’t do much marketing for them.  
 
It may be a few years before I’m able to really turn my attention to developing this more, which 
is fine because this is a site I’ll have forever and the traffic to it is only going to grow. So, when 
I’m ready to start marketing it to potential advertisers, it will be easier to land them.   
 
SeoWrititngJobs.com is a sister site to InkwellEditorial.com. I listed some affiliate products there 
in June 2011 for the first time.  
 
With a PR (page rank) of 4 it does very well bringing in SEO ebook sales and ok in AdSense 
earnings, so I feel confident I’ll be able to make pretty good money off of this site in private ad 
sales once I start to offer those. 
 
I’ve already had queries from interested prospects about advertising on the third site, but I want 
to build up the traffic more and do some site redesign first. The ads for this site will cost a bit 
more than ads on the other two sites, so I want to make sure advertisers get their money’s worth. 
So, I’m holding off. 
 
 
Takeaway Lessons from This Section 
 
Following are the four takeaway lessons from this section. 
 
Start with a Plan: If you fail to plan, you truly do plan to fail. You can bumble around for years 
on the web, making a few dollars here and there. But until you get systems and processes in 
place, it’s highly unlikely you’ll ever make any real money online. 
 
And, while you’ll read tons of stories of some guy who lucked up and made a $1,000 in one day, 
I’d love to know how many sustain those earnings over the long haul – without a plan in place. 
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Maximize Your Income: For a few years, I’ve received inquiries from people wanting to 
advertise on InkwellEditorial.com, my main freelance writing website. This site has been live 
since 1999. I just got around to offering private ad sales in 2011.  
 
But, this all goes back to having a plan. If I’d had a plan, I probably would have developed this 
income stream years ago. By not doing this, who knows how much money I’ve left on the table 
during this time. 
 
It’s Ok to Change Focus: For example, after discovering that affiliate marketing didn’t fit in 
with where I wanted to spend my energies (eg, promoting my own products and services, I 
stopped actively doing it. And that’s ok, as long as you’re making progress toward your overall 
goals; NOT switching focus because you’re impatient, impulsive, scattered, etc. 
 
Have a Life Plan: Perhaps more importantly than having a plan for making money online is 
having a life plan. I talk about this extensively in the 12/23/2009 post on InkwellEditorial.com 
entitled, Want a Freelance Writing Career? Here’s How to Achieve That Dream in 2010, at 
http://bit.ly/7cdpWS. 
 
The bottom line is, you can go a lot of places, but it’s rare that you get where you want to be 
without a plan. 
 
Just something to think about.  
 
Automate Processes Where Possible: One of the things I’m just getting into is automating 
processes where possible. One of the biggest mistakes I’ve made as an internet marketer is 
failing to “actively” capture visitor information. 
 
Let me explain. 
 
For years I’ve had a subscriber list, and I used to manage it by hand. This was a crazy, inefficient 
way to do business. In 2009, I signed up with AWeber (http://bit.ly/aWkstE).  You can get 
started with them for just $1.  
 
I have an email list of over 7,000. Hence, in the old days it would take me days to send out a 
newsletter. Now I do so at the click of a button.  
 
Because users have to opt in to my list (double opt-in), about 5,000 of the email addresses I have 
on my list still haven’t done so. This means more work for me because I still send them the 
newsletters manually. Because of this, I only do so periodically. 
 
Every time I contact them, I urge them to opt in (eg, sign up from the website so I can take them 
off the “manually managed” list). The simple fact is though, many of them never will.  
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If I’d signed up with a newsletter service like AWeber years ago, my list would probably be two 
or three times as large. 
 
Disclaimer: I did use ConstantContact.com years ago, but stopped using them because I wasn’t 
actively using email marketing like I do nowadays. 
 
When I decided to sign up with a list provider again, I decided to go with AWeber, because 
that’s the one all the big internet marketers use and said was the best.  
 
The company does have a solid reputation, and there are lots of features that are tailor-made for 
internet marketers, eg, generating auto responses and follow-up. While I think they’re a little 
expensive when compared to some other list providers and their interface can be a little wacky to 
navigate, I’m pleased with the service.  
 
So remember, automate where possible. It saves valuable time, which is just as important as 
money in this career.  
 
That wraps up the various ways that I make my money online, some mistakes I’ve made and 
some insight into how you can do better.  
 
Now that you know how I do it, following is a “quick-start plan” for success – no matter how 
you decide to make your living online.  
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PART VI: HOW TO START MAKING MONEY ONLINE -- A QUICK-START PLAN 
FOR SUCCESS 
 

 
 
Making money online is not hard. As we’ve discussed, growing your online earnings and 
stabilizing them is the hard part.  
 
Following is a plan for earning a few hundred dollars per month pretty easily. With minimal 
effort, you should be able to make at least $500 your first month if you do the following. That’s 
less than $20 day.  
 
Sometimes, breaking it down like this helps you to realize how possible it is to earn smaller 
amounts of money online. 
 
 
How to Earn at Least $500 Your First Month as an Internet Entrepreneur 
 
This plans works no matter what you’re promoting, and it costs less than $20 to start. 
 
Step I. Create a Business Plan: As in, create a plan of how you want to make money online – 
not just today, but moving forward. It doesn’t have to be too technical or in-depth, but it should 
answer some basic questions -- which we’ll get to in a minute -- so that you’ll have a direction 
from day one. 
 
Remember, without a plan, it’s so easy to bumble around for years on the web not making any 
real money and wondering how others can make a go of it, but you can’t. I address this in the 
June 16, 2011 Internet Marketing for Novices newsletter, writing: 
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Want to Average $300- $400 Per Day or More as an Online Marketer? Here's the 
Missing Key 
 
If you don't have a plan, you'll always stay stuck in the beginning stages. I speak from 
first-hand experience here, of course. I get so frustrated when I read stories about some 
guy who just got started in internet marketing six months ago, yet he's already making 
$300 or $400 per day on a consistent basis. 
 
And, this is peanuts in internet marketing! I scratch my head and go, "How do they do 
that?!" What am I missing? 
 
The more I dug, the more I realize that what they all had in common was a plan. I've 
made as much as $900 in one day in affiliate marketing (my best day ever to date). I've 
had $300-$400 a few times; and $100-$150 is pretty consistent for me. 
 
But, I want to get to that next level and have been diligently studying what I'm doing 
wrong. And I finally figured it out. I needed a plan.  

 
Read this entire issue at http://bit.ly/lHXjZt.  
 
Some Questions to Ask and Answer in Your “Make Money Online” Business Plan 
 
Do you want to just do affiliate marketing; 
 
Do you want to branch out and create products of your own one day; 
 
Would you like to combine the two methods; 
 
Are you going to specialize in a niche; 
 
How much money can you afford to spend when you start; 
 
How many hours per day are you going to devote to your business in the first six months; 
 
What marketing methods are you going to use primarily; 
 
What skills do you need to learn (eg, how to blog, how to set up a website, how to write ad 
copy); 
 
What your income goal is for the first six months; 
 
Etc.  
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I guess what I’m saying here is, do some research before you spend a dime. Figure out the path 
you want to take in your quest to make money online. This way, you’ll be less likely to be 
distracted with all the info and opportunities that exist to make money online. 
 
 
Don’t Make This Mistake When You Start Your Internet Marketing Career 
 
When you first start out, depending on your level of knowledge about internet marketing, you’re 
going to run across a lot of great opportunities. Many will be scams; some will be legitimate. It’s 
very easy to flit from opportunity to opportunity. 
 
But if you keep switching, you’ll never make any real money online. I talk about this in the 
February 24, 2011 issue of the Internet Marketing for Novices newsletter, writing: 
 

. . . It's when you flit from product to product and program to program trying to find 
something that works. This can cost you success as an affiliate marketer more than 
anything else. . . . But, once I hunkered down and really put some time into marketing a 
product I'd chosen, my sales started to take off. 

 
Read the entire issue at http://bit.ly/kpTjcs.  
 
So just be wary of this. Having a plan helps to keep you on track so you don’t “affiliate program 
hop.” 
 
Step II. Decide on a Product/Service: You can sell your own product or service, or promote the 
products/services of others. It’s up to you. I do both.  
 
If you’re just starting out and have no product of your own, go to Clickbank.com and select a 
product. Why Clickbank? 
 
Because information is the number one selling product on the web. And, Clickbank is the largest 
online market place for the sale of digital products.  
 
This means you don’t have to stock, store or touch anything. They handle all the backend 
processing – eg, paying commissions, customer returns, etc.  
 
All you do is promote.  
 
If you’re new to marketing online, promoting products found on Clickbank is an excellent way to 
get your feet wet without investing any money (yeah, it’s free to promote products on 
Clickbank). 
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How to Decide Which Product(s) to Promote 
 
I addressed this in the December 9, 2010 Internet Marketing for Novices newsletter, which I’m 
pasting here for ease of reference. 
 

Affiliate Marketing for Beginners: 3 Ways to Select Easy-to-Sell Products That Earn 

Commissions Quickly  
 
If you're new to affiliate marketing, it can be frustrating because the amount of 
information out there is so overwhelming. It looks like everyone is trying to sell you 
something, but nobody is telling you WHY you should promote their product.  

I've started doing affiliate marketing in 2008. I've promoted quite a few products - some 
with great success, others that didn't make me a dime. In this time, I learned a thing or 
two. In fact, following are three things to look for when trying to decide on an affiliate 
product/service to promote.  

Hopefully, it'll help you avoid some of the pitfalls I encountered so you can start making 
money that much easier.  

I. Choose Products that Tap into a Universal "Want": And, what I mean by this is, 
products/services that appeal to a need/want that a lot of people have. For example, 
everybody wants to make more money, look better and have more free time.  

That's why products in categories like weight loss (look better), internet marketing (make 
more money) and home-based jobs/careers (more free time) sell so well.  

The key in choosing products that tap into a universal want/need is to select one that is 
popular, while staying away from those that everybody and his/her mother seem to 
promote.  

I promote a popular credit repair manual that does well. It taps into the "Achieving the 
American dream" universal want. I mean, without good credit you can't buy a house or 
car, or have credit cards to buy clothes, eat at fancy restaurants and take nice vacations.  

All of these are universal wants that good credit help to achieve. So think outside the box 
when thinking about universal wants. Log onto sites like Clickbank.com and go through 
the listings to see what fits this category (and sells well) that you can throw your 
promotional efforts behind.  

II. Choose Products With Good Payouts: This will be different for every person. $20-
$25 per sale is kinda my rock bottom. So I tend to promote products produced by others 
that are in the $40-$50 range.  
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My products (ebooks) range in price from about $2 on up to $695 (SEO writing eclass). I 
have two best sellers; one is $39.95 and the other is $19.95. So, even when I'm promoting 
my own products, I tend to promote these the most because then I earn right at my bottom 
($20).  

Should You Produce Your Own Products  

FYI, in another newsletter, I'll talk more about producing your own products and starting 
an affiliate program. It's actually pretty easy to do and can be quite lucrative.  

I recently had a bang-up week - one affiliate went crazy, selling almost $1,200 of my 
Clickbank ebook (http://bit.ly/i2lBmX) in an 11-day span. Of course, 50% of that came to 
me. So it's well worth it to do this, but the hard part is coming up with products that will 
sell.  

III. Choose Products Where the Payout Threshold (Explained Below) Is Low: Some 
affiliate programs have high payouts. And again, this is subjective. But when you 
consider that many don't' make a dime promoting affiliate products, even a threshold like 
$10 is high.  

So I like programs where the payout is low, eg, $100 or less. I actually prefer those where 
it's $50 or less, but as I get better at affiliate marketing, making $100 is not as hard as it 
used to be.  

Just remember this -- the lower the payout threshold, the quicker you get paid. Some 
people struggle for months to meet minimum payouts as low as $10, so be sure to choose 
affiliate programs where this dollar amount is low so you can get paid as soon as 
possible.  

Affiliate Marketing for Beginners: What Is a Payout Threshold?  

In case you don't know, a payout threshold is actually a dollar amount the affiliate 
program you join requires you to meet before they will pay you.  

For example, I promote several products on Clickbank. I set my payout threshold at $10 
(they are one of the few programs that allow you to set your payout threshold; most 
don't).  

That means that anytime I earn $10 within a 14-day period, Clickbank pays me.  

Most affiliate programs pay out every 30 days. That's the way my affiliate program 
(http://bit.ly/ioSFBK) is set up via e-Junkie. What this means is, for all sales you make 
during October, for example, you will be paid for in November (usually on a date from 
the 1st through the 7th).  
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Conclusion  

Taking the time to do some upfront research before you start marketing affiliate products 
will pay off.  
 
During your research, be sure to look at the 3 guidelines I've outlined here. It will make it 
easier for you to choose wisely - and start making money that much sooner. 
### 
 
One thing I want to add is to select products/services that you have an interest in and/or 
ones that you use. Don’t select a product “just” because of what the payout is. The reason 
is simple – it’s hard to stay enthusiastic about a product/service if you’re not interested in 
and/or a user of it. 
 
You won’t promote what you’re not knowledgeable about or enthusiastic about; don’t 
even kid yourself that you will.  
 
So choose wisely.  
 

Now that you know which products/services you want to promote, it’s time to get a web 
presence. Learn more in A Beginner’s Guide to Getting a Website: How to Get Your Business 

on the Web Quickly & Affordably at http://ow.ly/bkxnQ.  
 
Step III. Get a Website: While you don’t have to have a website/blog to make money online, 
it’s so much easier if you do.  
 
The reason is, if you want to make real money online, you should capture leads that come to your 
website(s) so that you can start building a relationship with them. If you don’t have a website, 
you can’t do that. 
 
And, this is where the last part of this quick-start plan comes in – sign up with a list provider.   
 
Step IV. Get a List Provider: Email marketing is still one of the most powerful ways to market 
online. Even though social media marketing is all the rage these days, email still ranks as the 
number one way to market online.  
 
A tweet can disappear in a stream in minutes. But subscribers who opt into email newsletters, for 
example, may let it sit in their inbox for days, weeks or months on end. This puts you front and 
center with a highly targeted and responsive audience (mainly because they’ve chosen to have 
you reach out to them). 
 
And, it’s a cheap way to market compared to other forms of online marketing (eg, pay per click). 
With the click of a button, you can stay front and center with everyone on your list.  
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Following is why you want to do this.  
 
You don’t want one-time sales as an internet marketer. You want repeat sales. And if a customer 
buys from you once, they’re much more likely to buy from you again -- and again and again. 
This is, in essence, the Pareto Principle at work. What is it? 
 
The Pareto Principle (80/20 Rule) 
 
The Pareto Principle is a business truism that says that 80% of your profits will come from 20% 
of your customers (because they become repeat customers) But, if you don’t somehow capture 
their information, you lose the ability to follow up with them. That’s like letting money fly out of 
your pocket. 
 
So after you get your website/blog up, sign up with a list provider so you can start capturing 
leads. 
 
Treat Your List Like Gold 
 
As your list will be the very backbone of your internet marketing business, be careful of which 
service provider you choose because if you have to switch, it can cost you thousands of dollars in 
lost subscribers. Why/how?  
 
Email lists management services require double opt-in by subscribers. This is part of the ICANN 
anti-spam act.  This means switching can lose you thousands of subscribers because many of 
them won’t “re opt in” when you switch. 
 
According to John Chow, one of the leading internet marketers on the web, you can lose up to 
80% of your subscribers. He said that’s what happened to him one time. So I was very careful 
about the provider I chose.  
 
I have over 7,000 subscribers I reach out to on a regular basis. I can’t imagine how it would 
affect sales if I lost 5,600 (80%) of them. 
 
Step V. Promote: Once you have a plan in place, have decided on which products/services to 
promote, have your website and lead capturing processes in place, now it’s time to market. 
 
Two of my favorite methods are article marketing and placing ads on backpage. Both of these 
methods are free.  
 
What is Article Marketing? 
 
This is simply the writing of informative content and distributing it via free article directories 
like EzineArticles.com, etc.  
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I’ve written extensively on article marketing, and used to conduct an article marketing bootcamp 
a few times a year (http://bit.ly/kpTjcs). Following are some links if you’re interested in learning 
more about how to market this way. 
 
Links to Articles I’ve Written on Article Marketing 
 

Article Marketing Tutorial: http://bit.ly/djfCXu  
 
Article Marketing: How to Write a Sales-Producing Resource Box: http://bit.ly/kpTjcs  
 
Article Marketing: How to Write Traffic-Generating Articles to Promote Affiliate 
Products: http://bit.ly/k8882d 
 
How to Increase Ebook Sales with an Article Marketing Blitz: http://bit.ly/Hn1WP  
 
When Article Marketing is THE Perfect Marketing Strategy: http://bit.ly/PyPDX  

 
Marketing via Free Classified Ad Sites 
 
Via the free classified ads site backpage (and others like Craigslist), you can very effectively 
promote products and services. One of the reasons I like backpage is that I can judge a product to 
see if it’s a viable money maker before investing a lot of time into it.  
 
Because it’s free to advertise there, I may choose a product from Clickbank and place ads for it 
for a few days or a week or so. If I make a few sales, then I can say, “Yeah, this product has 
potential, so I’ll go ahead and build a minisite/blog for it and add it to my cache of products.” 
 
Nowadays, most of my time is spent creating and marketing my own products and services. So 
I’m not looking for any new affiliate products to promote. But, I do have a few affiliate products 
I place ads for on backpage that do pretty well, so I continue with those. 
 
I’m phasing out of this form of marketing though because it is time consuming and as I’m 
growing and learning more as an affiliate marketer, I’m turning my attention to other things 
(namely creating my own products and focusing on building my subscriber lists to increase 
sales). 
 
4 Reasons I Recommend Marketing on Free Classified Ad Sites 
 
If you’re just starting out as an affiliate marketer though, I recommend this form of internet 
marketing because: (i) it’s free; (ii) you can make money right away; (iii) it allows you to hone 
your ad writing/marketing skills; and (iv) you can “test” products to see if it’s worth it to 
promote them. 
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Internet / Affiliate Marketing: Why It’s Important to Develop Your Writing Skill  
 
Most forms of online marketing require some type of writing ability -- whether it’s blogging, 
writing PPC ads, writing ads to post to backpage, creating your own products, interacting on 
social media, etc. 
 
So it’s a skill I highly advise you to invest in – particularly headline writing. I wrote about this in 
the June 8, 2011 post on SeoWritingJobs.com, a niche site I publish for freelance SEO writers. 
Part of the article is pasted below. You can read the entire post at http://bit.ly/mEOMfC. 
 

Search Engine Optimization Copywriting: How to Write Headlines that Make 
Readers Click in 3 Easy Steps 
 
Now that you know just how important headlines are, let’s get to how to write effective 
ones – ones that make web surfers go click, click, click!  
 
Step 1: Know Which Questions to Ask. Too many web marketers try to sell prospects 
without knowing even the basics about them because they’re too focused on their need to 
sell, instead of the prospects want/need to buy.  
 
It’s important to know exactly who you’re selling to; why; why the customer should 
purchase from you instead of the competition; why the customer wants/needs this product 
(their motivation for buying); etc. Master SEO copywriters know that this is the first step 
in writing headlines effectively.  
 
Some experts estimate that you have 3-5 seconds to grab a reader’s attention. Hence, all 
of the following questions need to be addressed before you can even begin to think about 
writing any portion of an ad; especially the headline. 
 
This is because your headline has to grab a reader right away – so you have to know who 
you’re talking to, why and what their motivation is for buying – so you can capture this in 
the headline copy.  
 
To this end, following are 3 questions to ask – and answer – before you even think about 
writing a headline. There are more, but these are the most important. 
 
i) Who is your customer? What is their age range, interests, race, sex, education, etc.; in 
short, their demographics. 
 
ii) What are your product/service benefits? What problem(s) does your product/service 
solve for potential customers? Don’t confuse benefits with features. 
 
iii) Why should a prospect purchase from me as opposed to my competitor? You always 
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have competition. Scope them out and see how you’re different; what makes you and/or 
your product/service different/better. 
 
Ask these questions for every product/service you promote – and you’ll be well on your 
way to outpulling a lot of your competition because many just don’t take the time to do 
this basic lesson. 
 
Now, for the SEO component. 
 
Step 2: SEO Your Copy. This is where today’s web writing techniques come into play. 
SEO’ing your copy is what gets it properly indexed by search engines so that it can be 
returned in search results so that readers can find it and react to it.  
 
Following is some more info you may not have thought about when it comes to search 
engine copy and headlines. 
 
Web Copywriting: Why It’s Important to Write Headlines with Search Engine 

Optimization Guidelines in Mind 

 
Your Headline Is Most Likely Your Web Page Title: Look at the top left of your browser 
window. In the case of this page, you’ll see the copy, “SEO Copywriting Tips: How to 
Write Headlines That Can Increase Sales by 90%”. 
 
Search engines tend to rank pages with relevant titles higher than those no title and/or 
without relevant titles.  
 
Note: All web pages technically have a title, whether you put one in there or not, because 
search engines will grab text to put there – whether it’s the words that start the text, a 
generic company name you use as a title for every page, etc. 
 
In fact, many waste this space by either not putting in a title tag, or putting in their 
company name. This does nothing to tell search engines what a page is all about. Use the 
title tag, which looks like this <title>Headline of your article/web page</title>. 
 
If you use a content management system like Wordpress, it will automatically use the 
headline of your article as the title of the page. 
 
Reader More Likely to Click on Relevant Titles: When a web surfer types in a keyword 
phrase, most times thousands of results are returned. What gets them to click most of the 
time is the title (headline). Hence, the more relevant and benefits-rich it is, the better 
chance you have of them clicking on it. 
 
Can Serve as Anchor Text: A properly SEO’d headline should include a keyword 
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phrase. If the content is good, other webmasters will want to link to it. Smart webmasters 
(ie, those who know what works to get traffic) use keyword phrases as anchor text. After 
all, this is where search begins with potential customers – they conduct searches using 
keyword phrases. 
 
Bookmarking: How many times have you read a great post on a subject, bookmarked it, 
but couldn’t find it to save your life when you went back for a second look?  
 
If you forget to rename a post for relevancy before you bookmark it, this can happen. 
That’s why a headline should always be relevant, relevant, relevant (see how this is 
becoming a theme).  
 
For example, if you’re writing a post about home foreclosure in Florida, you shouldn’t 
write a headline like “Sunshine State Outlook Not So Sunny for Homeowners.” While 
this alludes to what the post is about, it makes it hard to find among hundreds of other 
favorites you may have saved. 
 
Most web surfers save stuff by topic/category. So if your post is about home foreclosure, 
that should be somewhere in the title – preferably at the beginning so that it can be filed 
under “foreclosure,” “home foreclosure,” etc. 
See what I mean? 
 
Don’t Make This Headline Writing Mistake 
 
Many make the mistake of trying to be cute, funny, etc. when writing headlines. Don’t. 
Remember search engines don’t have a sense of humor and can’t “read” double entendres 
or other twists of language like humans can. 
 
And, while you’re always writing for humans, it’s search engines (machines, robots) that 
categorize the words you put in – so keep it simple.  
 
How to SEO Headlines 
 
This is very easy to do.  
 
i) Use a highly relevant, ideally high-traffic keyword phrase in your title. Note: “High 
traffic” depends on many things – ie, the niche, the competition, etc. The point is to write 
your headlines with a specific keyword phrase in mind. 
 
ii) Position keyword phrase in headline: Ideally, you’d want to start the headline with 
that phrase. For example if your post is about how to repair credit, the headline of your 
post should start with a keyword phrase that states this, eg, Repair Credit Easily. 
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Step 3: State a Benefit. This is probably the most often forgotten part of headline 
writing. Many will remember to SEO their copy and may even have a good idea about 
who they’re selling to (ie, have asked the questions in Step 1).  
 
But, they’ll forget to tell the customer what they’ll gain. This is the benefit. 
 
For example, the headline of this post is “SEO Copywriting Tips: Why Learning  
How to Write Headlines Can Increase Your Sales by 90%”. What’s the benefit?  
 
The prospect may learn how to increase sales by as much as 90% by clicking thru. 
Wouldn’t that make you curious enough to want to click if you were wading through tons 
of search results?  
 
There are tons of other things to grasp when it comes to learning how to write effective 
headlines, but if you keep these three tips in mind when you write your copy – you’ll be 
light years ahead of the competition – and on your way to significantly increasing sales. 

 
 
Final Thoughts for This Section 
 
This completes the “quick-start plan for success” section. While it may seem like a lot to digest, 
you don’t have to do all of it at once. This is just to get you started making money online.  
 
You can literally choose a product from Clickbank and start placing ads on backpage today and 
make money. But, I wanted to give you the foundational building blocks of what it takes to make 
real money online. That way, you don’t spend months or years wondering why you’re not 
successful when so many others are. 
 
This is the mistake I made.  
 
If I’d had a plan like this from Day 1, I have no doubt that I’d be earning triple or quadruple (or 
more) what I earn now. 
 
There’s one final thing I want to cover before I wrap this ebook up. It’s . . .  
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PART VII: HOW TO GET OUT OF A JOB YOU HATE AND INTO A CAREER YOU 
LOVE 

 
Many toil away at jobs that they at best tolerate, and 
at worst hate, because next month’s bills are always 
due. 
 
As many of us live paycheck to paycheck, it can 
make you feel stuck. 
 
But what if you had enough money in the bank to 
cover all of your expenses for 3-6 months or a year? 
 
Would you quit your job?  
 
I’m willing to bet a lot of people would. 
 
The funny thing is, if your expenses are not extreme, 

this could be just a few thousand dollars. This means that, in essence, most are sacrificing their 
dreams – sacrificing living a life they truly want -- because they don’t have a few thousand 
dollars. 
 
Most of us can live on much less than we think. So, why am I telling you this? Well, it’s easier 

than you think to get out of a job you hate – and into a career you love. How? 
 
Quite simply by changing how you think and how you spend your time. 
 
I can’t tell you how many people think that they could never do what I do, ie, make a living 
completely online. And I’m here to tell you -- it’s so much easier than you think – if you’re 
willing to put in the work. 
 

When I lost my last job, I didn’t have a lot of money in the bank, but I was determined 

to never work for someone else again. So, I HAD to make it work.  
 
And, while I had previous experience as a business owner/freelancer, it was still pretty scary 
because I had a big-a** mortgage staring me in the face every month -- and no cushion in the 
bank.  
 
 
What It Really Takes to Get on Easy Street as a Freelancer / Internet Entrepreneur 
 
But I hunkered down and did what I needed to do. This meant learning a lot of new stuff; 
working nights, evenings and weekends; diversifying my income streams; etc. 
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It took a few years to get “on easy street.” While I’m not where I want to be, I now have a 
concrete plan for getting there. And, I’m disciplined enough to work that plan. So I have no 
doubt that in the next three to five years (hopefully sooner!), I will be where I want to be 
financially. 
 
If this sounds like something you’d like to do, following are my final tips for getting out of a job 
you hate – and into a career you love. 
 
 
Concrete Steps to Take to Get Out of Job You Hate and Into a Career You Love 
 
Don’t Wait for the Timing to be “Perfect”: There will never be a “perfect” time to do almost 
anything that’s worthwhile. And, there’s no better time than NOW to start living the life you 
want (or at least put a plan of action together to get there). 
 
If I’d waited to do a lot of things in my life -- eg, travel when I had enough money; run a 
marathon when I had enough time to train; start a business when I had a year’s worth of savings 
in the bank – I would not have accomplished any of them.  
 
I’ve completed nine marathons to date; have been to lands I never thought I’d see as a small-
town, southern country girl; and started numerous businesses. And it all happened because I 
prioritized how I spent my time.  
 
If you really want to accomplish something, you can. But, it often means giving up something 
else. It’s just a matter of priorities. All of us make decisions every day about how we spend our 
time. And, most of us find time to do the things we really, really want to do.  
 
So give up on the idea that a perfect time is going to materialize. Nine times out of 10, it won’t. 
The perfect time is when you MAKE the time. 
 
Set a Target Date to Quit: When you work with specifics in mind, you’re much more likely to 
do what you need to do to get there. 
 
Take my goal to publish 50 ebooks on Amazon in 2011. I found myself working a lot more 
because come 12/31/2011, I wanted to be able to say, “I did it!” And I did. Hence, publishing 50 
ebooks was not a “someday” goal, it was a concrete goal.  
 
Same with leaving a job. Set that target date to quit, then start doing the following to make it 
happen. 
 
Save: When you don’t have to worry about paying the bills, it makes quitting that much more 
feasible. So when you set your target date to quit, be sure you get on that savings plan right 
away. 
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Cut Back: As in, simplify your lifestyle to cut expenses as much as possible. This is so you can 
save more. Try to cover at least six months of expenses; more if you can. 
 
Start PT: While you have your full-time job, start your internet marketing career. Work the steps 
in the previous section. While this will means some long days, it’ll put you so much further 
ahead when you do quit.  
 
You may even be lucky enough to start earning decent money while you’re working FT so that 
when you quit you will step right into a successful internet marketing/freelance business. 
 
Create a Daily Schedule: In order to stick to your goal, treat your internet marketing career like 
a second job – because that’s in essence what it is. So create a “work schedule” so you “report” 
when you’re supposed to. 
 
Only you know what’s right for you, but I’d suggest at least 10 hours a week (2 hours day, 5 
days week). If you can’t swing that though, just do what you can – consistently. It’s the only way 
you’re going to get to where you want to be. Ya gotta put in the hours. 
 
As my mom used to say: 
 

“If you want something different, ya gotta do something different, and usually that 

means doing more than one thing at a time.” 

 
My mom was a very wise woman. The older I get, the more I realize just how wise. When I was 
in the middle of my quest to publish 50 ebooks on Amazon, I tell ya, the days were long.  
 
Even though I worked for myself and it would have been easy to goof off, I knew that I couldn’t 
get to the next level without pushing myself. So I wrote when I didn’t feel like it, I edited when I 
wanted to be watching TV and I created ebook covers when I would have preferred to be 
sleeping – all to reach my goal.  
 
THIS is the type of dedication it takes to be a full-time internet entrepreneur. But it’s so worth it. 
 
 
Living a Life Most Can Only Dream Of 
 
I don’t worry about being laid off, where my next “paycheck” is going to come from; or if I have 
enough vacation days, etc.  
 
I also get to work from anywhere as long as there’s an internet connection. For me, this is the 
biggest benefit of freelancing and making money online. 
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“Every day is like a birthday when you’re doing what you love!” 
 
Me at my surprise birthday party at a 
beachside restaurant in Jamaica 
(Negril) in 2011.  
 
I travel basically at will (mainly when 
my bank account allows for it).  
 
What I love about it is that this is 
practically my only limitation, because 
I don’t have to worry about my 
income stopping when I hop on a 
plane.  
 
I’ve worked from hotel balconies, to 
beachside bars to internet cafes – all 
over the world.  

 
How many other careers allow you to do this? 
 
This is what you do can when you freelance/make a living online. As I said before, many people 
are amazed when I tell them what I do. They think it’s so far out of their reach and that they 
“could never do that.” But I’m here to tell you, you can! 
 
It’s not rocket science and with some insight (like the info provided here), you get a leg up by 
avoiding many of the mistakes that most newbies make. But you have to take action. It’s not 
going to happen by osmosis.  
 
Every day you don’t is a day you delay living the kind of life you want. And life goes by all too 
fast to do that. Proof?  
 
Think, how long have you been out of high school? Does it seem like the 10, 20 or 30 years it 
has been? I know for me it doesn’t! I graduated from high school in 1984. But you know what, it 
only seems like 15 or so years ago. THAT’S how fast time flies. 
 
How much more time are you willing to sacrifice NOT living the type of life you want? Just 
something to think about.  
 
Good luck pursuing your dreams -- whatever they are. 
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ENDMATTER 
 

Want to start a successful career where you have the mobility to live and work where you 
please? Visit our bookstore (http://inkwelleditorial.com/start-a-freelance-writing-career) for a 
ton of opportunities (freelance writing and internet marketing) to get you started. 

 

We constantly add new titles and workshops, so bookmark us and check back often. Following is 
a sampling of what you’ll find in our e-book store. 
 
 
Ebooks by Inkwell Editorial 
 
Backpage.com Sales Guide: How I Make $100-$150/Day Promoting Affiliate Products Using 
This FREE Classified Ads Site. Read an excerpt at http://www.inkwelleditorial.com/make-
money-with-free-classified-ads.  
 
How to Make $250+/Day or More Writing Simple, 500-Word Articles: Read an excerpt at 
http://www.inkwelleditorial.com/e11-excerpt.   
 
How to Write an Ebook in Three Days, Market It & Start Getting Sales within a Week – Really! 
Read an excerpt at http://inkwelleditorial.com/how-to-write-an-ebook-fast-and-start-getting-
sales-fast. 
 
How to Earn $100-$300 Per Hour as a Social Media Consultant: Career Advice for Freelance 
Writers, Bloggers, Web Designers & Other Creative Professionals: 
http://inkwelleditorial.com/freelance-writers-how-to-make-money-by-offering-social-media-
marketing-to-existing-clients  
 
Advice from Successful Editorial Freelancers: How They Built Their Careers & How You Can 
Too!  Read an excerpt at http://www.inkwelleditorial.com/e3-excerpt.  
 
Small Biz Owner's Complete Marketing Kit! 7 Free and Low-cost Marketing Tips Every 
Freelancer & Small Business Owner Should Know: Read an excerpt at 
http://www.inkwelleditorial.com/marketingkit.  
 
 

A note about links: All links are active at the time of publishing. However, because the web is a 
constantly changing entity, if you find broken links, please let us know and we will revise 
accordingly and send you an updated copy of the e-book you ordered – free of charge. Thank 
you in advance for your help. 
 


